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ABSTRACT 

Family support forms the backbone of many entrepreneurial endeavors, yet 
entrepreneurs benefit from expanding their networks beyond blood relations to 
access varied resources, fresh perspectives, and new opportunities that relatives 
cannot supply. We consolidate research on entrepreneurial ecosystems, 
mentorship relationships, peer support frameworks, and professional resource 
management. Using social capital theory, network analysis, and entrepreneurial 
learning models, this chapter shows how entrepreneurs can build and use diverse 
support networks during venture development. The chapter presents research-
backed methods for finding entrepreneurial communities, building mentor 
relationships, creating peer support systems, and accessing professional services 
when needed. Evidence shows entrepreneurs with varied, well-developed 
support networks display stronger resilience, better resource access, and longer-
lasting ventures compared to those depending primarily on family support or 
working alone. 
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INTRODUCTION 

The entrepreneurial path presents numerous challenges and uncertainties (Neck 
et al., 2017). Family support systems offer emotional, financial, and practical help 
to many entrepreneurs (Aldrich & Cliff, 2003). However, research demonstrates 
the constraints of depending exclusively on family networks (Arregle et al., 2015). 

The concept "it takes a village" applies directly to entrepreneurship. Successful 
venture creation and growth demand diverse resources, knowledge, skills, and 
connections that no single support system can deliver (Stam, 2015). 

This chapter explores how entrepreneurs can build and use non-familial support 
networks to improve their success prospects. Support networks encompass the 
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